ZJUATION

Powering Data. Empowering Decisions.

The Predictive
Propensity Model

Industry Insight:

A leading Fortune 500 tech giant, renowned for its vast array of computer technologies and IT solutions, including
cutting-edge storage, cybersecurity, and cloud services, marks its dominance in the Information Technology sector.

Strategic Category: Advanced Predictive Sales Strategy

Chosen for its innovative approach in refining sales tactics, this category highlights the shift towards utilizing
predictive models for enhanced account targeting, ensuring strategic alignment with market demands and

customer needs for impactful business growth.
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Core Challenge:
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Impact Delivered:

Outcomes Delivered:
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Strategic Wins:

Unveiled key factors influencing engagement,
optimized resource allocation with significant

gains, and identified high-potential customers with

a 76.53% KS statistic, driving enhanced sales and

strategic marketing success.
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